Want aV.l.P. event?

(that’s Value, | mpact, Purpose)

SELLING GREEN

This powerful and motivational presentation delivers
immediate value with a ‘hot’ topic. Selling Green:
Changing Hearts, Minds, and the Environment
Openly is an engaging program dealing skills that
can be applied to sales, negotiations, managing,

Jeffrey Handler, CSP .
speaker, author and customer service.

The program is high content and fun: a winning
combination to connect with the audience. They will
leave the session with skills and knowledge to illicit
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the support they need to go ‘green’.

Certified Speaking Those attending will experience the power of
Professional persuasive communication, language, and the ability
C to bring about amazing change. After experiencing
this program, they will become green caretakers of
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37 Sret their organization by Selling Green!
Hunti ngton I_Beach
e The program includes mind-reading, conversation
(714 960 7461 postulates, and power questioning skills to sell and
www.oxfordco.com persu ade.
jhansler@oxfordco.com
Breakout topics & keynote customizations for: His most requested keynote titles are:
Hiring & Retention ¢ Sales, Telesales, Telemarketing *  You Makeit Happen
Customer Service e Time& Project Management *  Cloning the Million Dollar Sales Rep
Leadership & Teams «  Negotiations & Influence Negotiation's Magnificent Eight

Laughter is Good for the Bottom-Line

All programs are customized to the needs
Keynote Up to 1 hour of your audience. Satisfaction is 100%
guaranteed.

Keynote w/ session 1+ 1-3 hours



