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THE COMPETITIVE ADVANTAGE IN SALES PERSUASION

- How to become a master at controlling the conversation

, . How to discover the buyer’s decision-making values
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: How to build a plan that can be measured at the end of every day

Acura
A Géﬁ tg : or "As a result of implementing this new material my sales numbers immediately started climbing! My
Alaska Airlines territory was averaging about $65,000.00 per month. | can hardly believe my results for the last 5 months.”
AAllia(\z Drssn%r June $70,000
merican Honda July $75,000
California Police Chiefs August 590,000
CalOptima September $125,000
Canada Post
Chrysler Motor October 432,000 - Paul Bond, Netmanage
CIA
Columbia Health Network
Credit Union League SPEAKER-TRAINER-AUTHOR-CONSULTANT
Del Webb
Expedia L .
FBI An insightful speaker, Jeffrey Hansler can open an event—setting the tone: he can
Fidelity National Title close an event—tying everything together: he can re-energize your group at a
Florida Bankers : : : : :
General Mills mid-way point, run a breakout session, and deliver a program that will get them on
GSA their feet. Attendees say, "l know that | can put that idea into practice!" You can
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they can use to improve your profitability, efficiency and effectiveness.
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