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Partial List of Clients . How to put persuasive communication tools into practice to deliver
Acura a competitive edge
Aetna
AGFA Bayer . .
Alaska Airlines "We should clone you! You spoke at thirty-six trade shows for DMIA and our members are
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Gucci . Jeffrey Hansler is an expert in persuasive communication; his unique
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PacifiCare, Inc. Persuasive communication will provide your members
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Treagasre anliustry association meetings in North America during his
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Vans Shoesy 20 years as a professional speaker. He is an elite
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Virginia Bankers member of NSA, holding the Certified Speaking
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Xerox have earned. His book Sell Little Red Hen! Sell!
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internationally and is published in eleven languages.



